
 
 

 

CTS Systems becomes a preferred supplier of THOR, INC. 

March 14, 2016 
 

THOR, Inc., a world leading travel services company, announces the addition of CTS Systems, and its 
portfolio of services in commission management, as a preferred THOR services supplier. THOR suppliers 
provide its member travel agencies with special benefits and solutions. 

 

“We are pleased to be offering our Commission Management services within the THOR Services 
Program,” says Thomas Laugesen, VP of Sales & Marketing at CTS Systems. “THOR member travel 
agents will have the opportunity to earn more commission, gain more control through reporting, and also 
have market leading tools to assist in their strategic decision-making. Best of all, it´s super easy to get 
started (no-cost and no-installation start), and it quickly packs a big punch in terms of delivering bottom line 
value for the travel agencies.” 

 

CTS Systems is a one-stop shop for all your commission needs regarding hotel, car and cruise 
commissions. With 25 years in the business, CTS Systems has been successfully handling and processing 
all types and sizes of clients, and you can simply pick and choose the services you want. Some of CTS 
Systems services include: Data Collection & Consolidation, Chasing and Dunning, Global Collections, 
Payment Reconciliation, Global Multi-Layered Online Reporting, Strategic Evaluations and Custom-Made 
Analysis.  

 

THOR travel agency members can log in to THOR’s website, www.THORtravelservices.com, click on 
'THOR Supplier Education' under 'My Account', then arrow to the CTS Systems logo to learn more about 
how to sign up to earn more commission and get more commissions control. 

 

“THOR member travel agents will benefit from the opportunity to earn more commission offered from hotel, 
car and cruise suppliers, and also the global reporting that CTS Systems has to offer,” says John F. 
Kennedy, managing director, THOR. “Our own member travel agents can receive the same highly 
competitive business benefits that the large multi-national TMCs currently enjoy, and all of it in an easy to 
get started framework. Everyone wins.” 

 


